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MAXIMIZING THE VALUE OF PRIVATE COMPANIES 

 
uyers and sellers of middle market companies 

have trusted Chapman Associates for seven 

decades.  During that time we have 

successfully sold over 2,400 companies worth billions 

of dollars. 

As a recognized leader in the mergers and 

acquisitions field, we specialize in providing owners 

of mid-sized companies with the same resources and 

representation that are usually available only to much 

larger companies. 

Chapman’s clients receive complete, confidential, 
senior-level advisory services throughout the merger 

or acquisition process. 

 

 

Solutions for Business Owners 
• Solutions for Business Owners 

• Exit strategy planning and  

implementation  

• Merger and acquisition services 

• Business valuations 

 

 

  

B Over 2,400  

successful 

transactions - 

our track record 

speaks for itself. 
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Seller Services 
The sale of your company may be the most important transaction of your lifetime. Selling a 

privately owned, middle-sized company is a complex, time-consuming process. 

The success or failure of your efforts will be directly related to the skill used in determining your 

company’s value, finding an appropriate buyer, solving complex legal, tax and accounting problems, 
and arranging a timely closing. 

Chapman Associates has helped clients resolve these issues successfully thousands of times since 

1954 – longer than any other merger and acquisition firm specializing in mid-sized companies. 

Our M&A professionals come from a wide variety of backgrounds.  Many are lawyers, CPAs or 

have other advanced degrees.  Others have extensive corporate or banking experience.  Our 

professionals use a combination of technology and personal involvement to deliver results for our 

clients. 
Chapman’s Biz MartSM database contains the acquisition criteria of over 8,800 strategic and 

financial buyers.  Over 50% of the companies we represent for sale are purchased by buyers already 

in our database.  This enables us to close deals quickly, efficiently and without unnecessary 

disclosure of confidential information. 

______________________________________________________________________________ 

Buyer Services 
We also offer comprehensive search services to public and private companies interested in 

expanding or diversifying through acquisition. 

As your corporate development partner, we can simplify the search process and improve the 

likelihood of identifying targets that meet your objectives. 

 

Chapman Associates offers buyers two services: 

Corporate Search 

We will work with you to define your specific acquisition criteria.  Once determined, Chapman 

will undertake a proactive search to identify, solicit, and analyze prospective acquisition targets. 

Biz MartSM 

Once you have registered your acquisition criteria with us, we will notify you each time one of 

our acquisition opportunities meets your specific objectives. 
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National Presence 
Chapman Associates has offices around the country 

that enable us to professionally and economically 

represent clients anywhere in the United States. 
 

The Right Tools 
We understand that technology alone is not enough 

to close deals.  As a result, our professionals use a 

delicate balance of the latest technology and personal 

contact to get deals closed. 

We use highly customized software that gives our 

professional access to the information in our 

proprietary Biz MartSM database.  We have gathered 

very specific information on over 425,000 firms 

regarding their past and present middle market sales 

and acquisitions.   BizMartSM also contains the 

acquisition criteria of over 8,800 active buyers in over 

100 different industries.  These buyers have agreed to 

work through Chapman Associates and have signed 

confidentiality agreements. 

 

Payment for Performance 
Our reasonable fees are based on results, not 

promises.  Our commission is due and payable when 

you sell your company, not before.  This keeps us 

result-oriented throughout the sales process and keeps 

our objectives in line with yours. 
 

  

The choice for 
results, when 
results are 
what counts. 
 



 

4 

 

OUR PRINCIPLES 

 
Whether you are a buyer or a seller: 

 

• We devote senior-level attention to every transaction regardless of size. 

• We support our client’s objectives with in-depth research, rigorous analysis and carefully 

designed marketing materials 

• We help clients set goals that are realistic based on market conditions and then strive to 

exceed those goals. 

• We use the latest technology to provide clients with access to markets around the world. 

• We protect your confidentiality at every step of the process. 

• We are compensated based on the results we deliver so that we remain performance driven 

throughout a transaction. 

 

 

 

 

 

 

Corporate Headquarters 

1100 E. Woodfield Road, Suite 434 

Schaumburg, IL 60173 

Tel: (847) 884-0010  Fax: (847) 884-0218 

www.chapman-usa.com 


